
Chances are 
you know a 
few Centre 

County REALTORS.  
Our members work 
hard to serve the real 
estate needs of our 
community.  It’s likely 
that you know us in 
other capacities, too, 
such as our volunteer and philanthropic 
efforts.  REALTORS come with a heart to 
serve and that’s exactly what we deliver.   

Throughout the year, the Centre County 
Association of REALTORS is involved 
in many programs to give back to the 
citizens of Centre County.  These efforts 
include an annual food and fund drive 
for the Food Bank of the State College 
Area.  Last spring CCAR raised $1,085  
and collected  1,065 lbs of food.  Another 
annual drive is a Suit Cases For Kids 
collection, where new and gently used 
backpacks and suitcases are donated to 
foster care children.

Housing is dear to our hearts, so CCAR 
created the American Dream Housing 
Fund a few years ago.  This fund is 
administered by the Centre County 
Community Foundation and once 
endowed at the $100,000 level, will 
provide assistance to workforce housing 
recipients to help make housing more 
attainable.  Our successful annual auction 
event raised over $20,000, putting us two 
thirds of the way toward our goal.  From 
this year’s proceeds $2,000 was donated to 
Housing Transitions for their renovation 

and expansion of Centre House, an 
emergency housing shelter.   Many of 
our members donate on a regular basis by 
contributing a portion of each sale to the 
fund.  Community members are welcome 
to donate to the fund, too.  

This month CCAR members are 
participating in REALTORS Reach 
Out Month, as proclaimed by Governor 
Rendell.  On October 7th, Centre County 
REALTORS will combine forces with 
community leaders and volunteers 
to give a face lift to Centre County 
United Way partner agency offices and 
facilities through the Day of Caring.  
From landscaping cleanup, to exterior 
painting, to fixit jobs of all types, this 
beautification effort will raise awareness 
of the partner agencies and provide their 
staff, volunteers, and clients, an even 
more pleasant environment.  Additionally, 
throughout the month of October and into 
November, area REALTORS will hold a 
Toys For Tots collection.  Please feel free 
to drop off donations at area real estate 
offices to help us with this drive.  Finally, 
each of our members contributed to a 
Community Services Fund and CCAR 
has chosen four local causes who will 
receive $500 donations. 

These are just a few of the ways Centre 
County’s REALTORS give back by 
pouring time, effort, talents and funds 
into our community through volunteer 
and philanthropic activities.  Please be 
sure to support our members and utilize a 
REALTOR for your real estate needs.  

Steven Bodner
President CCAR

CentreCounty Association
REALTORS®of

Why do some homes 
sell quickly and not others

The title of this
article is one of
the common ques-

tions that REALTORS®
receive from their clients
or friends in everyday
conversation. There is no
simple answer but let me
provide my viewpoint on
this question.

Price – This is the most
important variable in the list of factors. There
is no magic price for any home, but your
REALTOR® can provide you with a
Comparative Market Analysis (CMA) of actual
comparable home sales, to help you arrive at
an informed list price. This price must take
into consideration all the other factors that fol-
low. No one wants to give their home away
with too low a price, but I remind my sellers
that during the f irst few weeks you are on the
market you have the greatest chance to receive
your best offer. Don’t overlook an offer that is
within 2-3 percent of your asking price,
because if your home doesn’t go under agree-
ment in a month or so, you’ll need to seriously
consider reducing the list price by that much or
more. In a nutshell, the admonition is, “Price it
right the f irst time”.

Condition – this is an increasingly popular
topic for discussion and topic on television
shows. The word “staging” is often used and
individuals are receiving special training to
provide consultation help to home sellers. If
the optimum time for a top offer is in the f irst
few weeks it is important to make sure it shows
at its best when it goes on. Most of us have
procrastinated on repairs and updates on our
homes, and over time our homes have a knack
of getting full of “stuff ”. Your home for sale is
a product on the market in competition with
other homes and you can bet that buyers are
doing competitive shopping before deciding
which property to buy. If your home doesn’t

shine and is too full of stuff and personal

items, chances are someone else’s home will

show better.

Location—most people are well aware of

the importance of this factor, but this one

feature doesn’t trump def iciencies in the f irst

two factors. When REALTORS® assist buyers,

we remind them that where and what they buy

always needs to be considered in the context of

how broad a range of buyers it will appeal to

when they need to sell their residence.

Consider the health of the neighborhood, the

proximity to major places of employment par-

ticularly with the increase in transportation

costs, and any limiting environmental or phys-

ical features. Incidentally, town homes contin-

ue to enjoy strong resale value particularly

because their price appeals to many f irst-time

home buyers.

Market timing – properties sell all year long,

but the greatest number usually sell in the

months of March through August. Our largest

employer, Penn State, usually makes offers to

new candidates around March for the fall

semester. Those renting and wanting to buy

their f irst home usually have leases ending

around the end of July. Families with growing

families that need to move up to a larger home

want to close before school starts. . If you are

placing a home on the market at this time of

year it is even more important to make sure

price and condition are at their best.

Space limitations do not permit a more exhaus-

tive discussion of this issue but hopefully these

points will assist some of your whether you are

sellers or buyers.

Jerry Wettstone
President CCAR

A Heart For Service


